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PROBLEM

Public and Private Income Portfolios are
Data Intensive

Data is fragmented across currencies, tenors,
capital structures making it far more complex
and leading to:

I Portfolio Optimisation
‘.l- being multidimensional
and complex

T Investment
n.ﬂg Research being time
consuming

Risk Management processes
being laborious and eroding
margins
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SOLUTION

IBT Provides an Al Augmented
Platform and Predictive data products for
Debt Investment Management

Optimise and Al-monitors
Portfolios for Performance —>
and Risk in Real Time

L SL
Welcome to IBT Technologies:

The Future of Debt Investing
dl Automate Analysis and SN gl
Reporting with Al co-pilots s

Predictive risk scoring and RN
trade ideas
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TECH

Unique Selling Points

Purpose-Built for Debt
investors

Analyticaland Generative
Intelligence at the Core

Unified Data Fabric

We resolve the data labyrinth.
IBT integrates fragmented
vendor feeds, internal models,
and compliance data into
investment view.multiple Al-
augmented workflows.

Unlike generic platforms, IBT is
engineered specifically for the
complexities of fixed income
and private debt - multi-
currency, multi-instrument,
multi-issuer environments.

IBT doesn’t just analyze, it acts.
Our autonomous co-pilots
monitor portfolios, flag risks, and
suggest trades, reducing
decision latency and operational

drag.

Workflow Automation Instant Value Creation

Customers realise an immediate
c.20bps uplift in portfolio profit
mar gin through faster price
discovery, better execution and
automated optimization,
delivering measurable impact
from week one. .

Compress analysis-to-trade Institutional-Grade Trust
timelines. Automated processes
deliver consistent outcomes at
scale, freeing senior talent for
complex decisions, stakeholder
management and differentiated
insights.

Already in use by insurers, asset
managers, and hedge funds.
Proven traction, real contracts,
and scalable revenue model.
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MARKET

Wealth

$2.4bn is Spent

on Technology e ooy
by Europe’s
Institutional
Investors

_— . o
This figure expectedtto grow with CAGRof 10%as (O AL G S ——

businesses look to modernise. Insurance

IBT targets front-office professionals in public and private
debt, this clear target gives a focused GTM strategy.

1k
in
UK & EEA

Achieving 10% penetration gives a potential for IBT to

generate $200m in ARR, before taking into account Banking

income from agentic/co-pilotrevenue streams.

Source: Deloitte
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MODEL

IBT has Multiple Revenue Streams

IBT blends Saa$, project fees, and proprietary signals data to drive high-margin growth.

Modular

Subscription Project and

Implementation
Fees

Revenue

Clients have flexibility to configure
a modular solution

e Portfolio co-pilots for
Investment Professionals

e Predictive Risk and Value F}‘ture: :
Assessment Scores Licence fee from signals
e AlphaOne derived from IBT

proprietary data
License Fee: $27-50k per seat
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TRACTION

And is Now Working with Top Institutions

IBT has commercialised and has Asset Manager, Banks, Insurance and Hedge Funds as customers or on trial.

Asset Management m Hedge Funds Market Infrastructure

mediolanum i -
& 71l Phoenix fk\\l X Market Axess
momentum . A 7 A X Marke
tng'av ——. S
PIMCO
MOODY'’'S S&P Global SimCorp FitchRatings CLARITY Al - d

CityFALCON
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REVENUE

IBT will Hit $15m ARR in 3 Years

ARR has grown from $0 - $250k in 10
months. We expect to hit $1.36m in ARR
in 2026.

Our contracts are already substantial
with TCV of over $500k from our first 4

clients.
Contract length of 3 years of a major

client and one recurring client showing

strong confidence in our offering.

Problem Solution Tech Market

Model

IBT Technologies Ltd Forecast

Actuals Forecast Forecast Forecast
Profit and Loss Summary 2025 2026 2027 2028
ARR $240k $1,364K $5,261k $20,731k
Revenue $145k $928k $3,143k $11,084k Additional two
Clients 4 10 18 28 products
Products developed for
Analyst Co-Pilot ($30k) $60k 2026-7
PM Co-Pilot ($40k) $160k
Alpha One ($20k+performance fee) $20k
|Cost of Revenue ($99Kk) ($268k) ($653k)  ($1,826k)| *Series A
Gross Profit $46k $660k $2,490k $9,258k  ©xpected Q12027
Expenses
| Total Expenses ($502k)  ($1,118k)  ($1,644k)  ($5,054k)|
EBITDA ($456k) ($458k) $846k $4,201k
Cash Balance $117k $467k $790k $13,630k

Assumed seed round $1,500k Nov 2026

Traction Revenue Competitors Team Ask
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COMPETITORS

IBT is the one-stop-shop for Debt Investors

ibt Technologies

Credit Rating Predictions ‘

fg bondIT

IMTC

Bloomberg QONTIGO

Portfolio Optimization

AlI-Powered and Hyper-personalisation

Predictive risk & trade ideas

End-to-end (credit+portfolio+trading)

API Connectivity and Data Integration

Problem

Solution

Tech

Market

Model

Traction

Revenue
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TEAM

Led by Top Tier Finance Professionals

dv

PAUL HATFIELD MARC STEINER

IGOR TESINSKY
Co-Founder & CFO Co-Founder & COO (PT)

Founder & CEO
Former Head of

Pension and Insurance
solutions for Germany
& Austria at Morgan

Former Chief
Investment Officer at
Alcentra, current Non-

credit risk and Executive Director and
business consultant to Stanley and Credit

portfolio.manag.ement, the credit industry. Suisse. 20 years of
Ex(—jClj)nglngc,iSWlss Re experiencein FICC.
and UniCredit.

fAlcentray % UBS Morgan Stanley CREDIT SUISSE ¥ (ocm.\'_\;l.\:c;' @ Swiss Re & UniCredit

Fixed Income
professional with 15+
years of experience in
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Led by Top Tier Finance Professionals

Prof. BRIAN HEALY
NED + Al advisor

15 years of experience,
specialising in
transforming complex
datasets into
actionable investment
insights.

SANJEEV MISHRA

Head of Development

Al/ML—fintech
architect, 20+ years;
ex-Morgan Stanley;
Founder-CEO,
Vremember
Technologies; Head of
Tech, IntelliBonds.

TEAM

MATTHEW MARR

Head of Data Science

Head of Data Science
at IBT Technologies; 7+
years’ experience;
previously Data
Scientist at
IntelliBonds and Data
Analyst at UBP.

ANDREW BAILEY

Non Executive Director

Insurance &
investment risk leader;
board-experienced;
ex-Bank of England
(7+ yrs); integrates
risk, liquidity &
counterparty
frameworks.

m Morgan Stanley @ BAME OF ENGLAND
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ASK

IBT is Now Seeking
Investment of £250k s
to reach $Imin P

contracted revenue:
EIS Eligible

An investment of £250k to extend the runway and:

40%
R&D

1. Convert existing Pilots to paid customers

2. Expand existing contracts

This investment will bring contracted revenue to $1m
in the next 6-12 months.
35%

Sales & Marketing

Current total investment YTD: £364k investment (£78k from Founders)
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Disclaimer

This presentation (together with any information which has been or may be supplied in
connection herewith or in connection with any further enquiries, the “Presentation”) has been
prepared solely for information purposes to assist the recipients in independently deciding
whether to proceed with further analysis of the transaction with IBT Technologies Ltd. (the
“Company”) contemplated herein and may not be used for any other purpose. By receiving this
Presentation, each recipient agrees to be bound and abide by the terms and conditions referred
to herein.

This Presentation, including the fact that it has been received by any recipient, is strictly
confidential, and may not be copied, distributed, reproduced, used or disclosed to any third party
in any other way, in whole or in part, at any time without the prior written consent of the
Company, by the recipients to whom this Presentation has been delivered.

The information set forth herein, including any statements with respect to projections or
prospects of the Company or the assumptions on which such statements are based, has not
been independently verified. Neither the Company nor any of their respective shareholders,
directors, officers, employees, advisors or other representatives makes any representation or
warranty, express or implied, as to the accuracy, timeliness or completeness of this Presentation
or the information contained herein or any other written or oral communication transmitted or
made available to any recipient. Neither the Company nor any of their respective shareholders,
directors, officers, employees, advisors or other representatives will have any liability for the

information contained, or from any omission, in this Presentation.

The information contained herein is subject to change without notice. The Company reserve the
right to amend or replace the information at any time, and undertakes no obligation to update or
correct the information set forth herein or to provide the recipients with access to any
additional information.

Neither the receipt of this Presentation by any person nor any information contained herein
constitutes, or shall be used or relied upon as consulting, the giving of investment, legal or tax
advice or any other advice by the Company or any other person to any such person.

Any advisors engaged by the Company are acting solely for the Company and no one else in
connection with any matters related to this Presentation and will not be responsible to any
other person for providing the protections afforded to the Company or for providing any advice.
Each recipient must seek its own independent professional advice (financial or otherwise) in any
matter related to this Presentation or the matters referred to herein.

This Presentation may constitute a ‘financial promotion’ for the purposes of section 21 Financial
Services and Markets Act 2000 (United Kingdom) (‘FSMA’) and accordingly, its distribution in
the United Kingdom is restricted. Neither the Company nor any other person authorised by the
Financial Conduct Authority (United Kingdom) (FCA) has approved or authorised the contents
of this document for the purposes of section 21 FSMA. Accordingly, this document is only
directed at persons who have professional experience in matters relating to investments falling
within Article 19(5) (Investment Professionals) or Article 49 (High Net Worth Companies,
Unincorporated Associations etc.) of the Financial Services and Markets Act 2000 (Financial
Promotions) Order 2005 (as amended) together with any other person, entity, fund or investor

to whom it may lawfully be communicated.
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ibt Technologies

UK Office f% ntos/mww linkedin comicompany/106787999
IBT Technologies Ltd, Level 39

igor@ibttechnologies.com or

One Canada Square =4 paulhatfield@ibtiechnologies.com

London, E14 5AB
m 00447450495098
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