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Portable Identity Marketplace

Fast-Tracked Access to 800+ Financial Organizations Worldwide
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Bank of America, Fiserv, ACI alumni building in payments, banking, compliance

Deep market / technical / execution experience

Founder/CEO (e0]0)

Appo Agbamu, CFA John Lees

10+ years in compliance, 35+ years in payment and
payment, and banking. compliance for corporates and
Co-managed ~$2B for HNWIs startups (US, UK, EU). Led
and foundations. Deep technical startup to $5M+ sales in 18
background. Based in Chicago. months, reaching $25M+ in 5

years. Based in London.

CT

Rahul Kumar
10+ years as a full-stack dev
and DevOps engineer,
building scalable systems for
financial institutions. Based
in New Delhi.

Leadership team has developed and commercialized 20+ compliance, payment, and banking products A
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https://www.linkedin.com/in/appoagbamu/
https://www.linkedin.com/in/johnlees121/
https://www.linkedin.com/in/appoagbamu/
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Time is Money

Businesses face
months of delays
as institutions
repeatedly verify
the same information

&

&

The Compliance Verification Problem Cycle

-

Business Delays

Today's Reality

A tangled web of
redundant KYB checks
delays transactions,
strains relationships,
complicates partnerships

Financial Impact

—
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Tomorrow's Risk

bel
Every verification

creates copies of
sensitive data

Breaking Point
A

Businesses
lose deals,
burn resources,

multiplying security
vulnerabilities

A
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Process Complexity

o

Security Risks

erode trust
across institutions

¥

Trust Erosion
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Automated Payment, Banking & Compliance Operations

Frictionless
Expansion
Accelerated go-to-market

t 4

Seamless KYB
Global Expansion
800+ financial partners

5

Ahrvo
Reusable KYB
Instant Access

Turn Cost
into Revenue

Monetize Compliance
& Payments Ops

)

Cut KYB Delays
by 90%
12+ months to <30 days

%

90% 800+ <30 100%

Time Savings Financial Partners Days to Implement Compliance Assurance

O
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Tackling a $1 trillion B2B payment and compliance opportunity

Agentic Workflows

Banking Compliance

Transaction

Identity

Banking Services

Payment Methods

‘ 200+ Countries/Territories I ‘ 400M Companies for KYB [ ‘ 40K Banks Statements ‘ ‘ 185+ Currencies ’ l 1000+ APMs

[ 7,000 Government IDs l ‘ All 50 States ’ \ One Onboarding, Integration, and Commercial Market | [ 9,000 Utility Statments
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Access and Automation Reimagined

Ahrvo Comply Financial Marketplace
20+ identity, document, and One connection unlocks
transaction management solutions 800+ financial partners
Streamlined onboarding Direct access to institutions

Modular, Automated, Integrated

Agentic Operations Global Capabilities

Automate entire compliance processes Monetize on payment & banking, globally
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Ahrvo's GTM Strategy

[ Focus on Enterprises that Service Downstream Businesses J

Medium & Large Thousands of
Enterprises End Businesses
$250K-$500K Annual Minimums Self-Service Distribution

. J/

C Payments ) ( Banking ) C Compliance ) C Stable Monthly Revenue )

Cross-Industry Stability: Multi-Year Revenue Independent of Volumes
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Business Model and Economics

Revenue Streams

O © o Q

Transaction Subscription White-Label Distribution
Margins Revenue Solutions Network

Growth Multipliers

Network Effects (n?) Economies of Scale

c? -9

s decline with scale

Transaction Volume
‘ AHRVO‘
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Cost per Transaction




Monthly Revenue vs Cost: June 2024 - April 2025

(Monthly Revenue, Monthly Cost & Growth)
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Phase 1
Development

Built 20+ identity, document, and
transaction solutions for
full client lifecycle management

Dec 2021
Founded

Traction & Roadmap

o

2022:2023

bhas,e 2

Phase 3
Early Traction

Initial client deals launched

$10+ million monthly processing

Serving hundreds of businesses

Mid-Late 2024

Current Status

2025

Phase 4
GTM & Scaling

Adding 1-2 quality clients monthly

Scaling to 3-4 clients per month

by mid Q2 2025
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Solution Reach  Global

Regional

Market Dynamics

Positioning among global payment, banking, and compliance providers

Unified hub offering 18+ financial services with 20+ compliance solutions globally

Niche Global Solutions
Specialized provide Gomnply
limited global coveladvantagg

° Brankas

Comprehensive Global Solutions
ull-service providers with

egional Specialists
ed geographical reach
specialized offerings

Specialized

O Payment O Compliance O Banking

Solution Breadth

Thunes

al Integrations

Launch banking and payment

services from one platform

. Ahrvo Network

AHRVO‘

NETWORK



Learn, Contribute, Grow

1 Connect with Founders

Actively connect with current & former RevTech
founders to form strategic partnerships that
accelerate market adoption, create integration
opportunities, and accelerate momentum

2  Mentor Networking

Connect with banking, payment, and insurance
industry leaders to understand their payments,
banking, and compliance needs, and utilize
our solutions to enable them to solve them

\ J

3 Fundraising Support

Accelerate fundraising efforts through
RevTech's investor network with focus on
expanding gateway partners, agent workforce,
marketplace reach, and developer adoption

4  Accelerate Growth

Leverage RevTech's industry connections to
establish Ahrvo as the trusted standard for
portable identity verification and streamlined
compliance in the financial ecosystem
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